Major points from all the charts:
· Based on what’s currently under contract, sales prices should hold steady over the next 2-3 months.    
Median sales price was $306k in 2020 and is now $405k at the end of 2022.  

Median sales price has risen roughly 15% in 2022 vs 2021.  We are up about 33% over the past 2 years.
Based on the trend from 1991, which shows Charleston real estate to appreciate at about 4.3% compounded per year, our market was correctly valued at the beginning of 2021.  

· Buying activity during 2022(19k transactions) was down about 19% over the all-time record of 2021(23k transactions).
2022 had only 2 weeks with over 400 properties going under contract.  
2020 and 2021 had about 20 weeks each with over 400 properties going under contract.
· 2022 was down 19% in transactions compared to 2021 and up 14% on median sales price.

2021 was only time we ever had over 23k transactions.  We had about 19k transactions in 2022.
The median sales price at the end of 2022 was about $405k.  That’s roughly a 33% increase in price in 2 years.
· Inventory levels have significantly decreased since the 2008-2012 years. 
Supply had been rigidly consistent at 10k homes for over 4 years from 2008-2011.
From 2015 through 2019, we had about 5k active listings on any given day in our MLS.
There are now around 2800 active listings in the MLS.  
At one point in spring of 2022, we had dropped to just under 1000 active listings.
Months of inventory has dropped for the entire Charleston area to under 2 MOI and most areas have 3 or less MOI.  
That’s still a sellers market.  6 MOI is considered balanced.
We sold over 13k in 2014, over 15k in 2015, over 17k in 2016, and almost 18k in 2017,2018,2019.
We sold about 21k units in 2020 during the middle of a pandemic and more than 23k in 2021.
Back down to about 19k units sold in 2022.
2008-2011 saw sales numbers between 8100-9200.

· Short sales and foreclosures are no longer a topic of conversation.

New construction is popular and abundant again and is major competition for traditional sellers in some specific areas.

About 52% of the properties currently under contract are new construction.
23% of closed 2022 sales were new construction.

However, new construction is even more prominent in specific areas like Johns Island, Mt P, N Chas, and Goose Creek.
· In order to keep the same monthly payment, buyers who are currently shopping for $300k homes at 6% rates will only be able to afford $270k homes when rates go to 7%.  $400k home shoppers will have to start looking at $360k homes. 

A 1% change in rates results in a 10% change in purchasing power.
The Federal Reserve raised rates 7 times in 2022 in an effort to curb inflation.

They expect to continue this policy throughout 2023.  The job market remains strong and consumer spending is very high.

One problem current buyers have is purchasing a home that is 33% more in price than it was 2 years ago with a mortgage rate 

that is 6-7% rather than the 3% obtained by the buyers from 2 years ago.  That can easily produce a monthly payment that is

twice what it was 2 years ago.
· Charleston real estate gained 34% from 2000-2010 even with the 30% loss from 2006-10.  
Our market gained 60% from 2010 through 2020.
Median sales price in Charleston has gone up about another 33% in the 2 years since 2020.
· Days on market is now about 30 days.  It was under 10 in the spring of 2022.
